














HOW DOES THE BRIDGEWAY GROUP ADD VALUE?

With so many professionals, corporations, and
even websites offering investment advice, it’s
easy to get confused by the array of services,
products, and plans. Prospective clients often ask
us, “Where do you add value? What distinguishes
you from the pack?” What follows is a brief
response designed to assure you that partnering
with our firm could be among the wisest decisions
you ever make.

There are literally hundreds of thousands of people in
the field of financial services who act as investment
advisors, managing a client’s portfolio for a fee or
earning commissions on trades. But few of them ever
consider doing anything beyond investments. We
believe that we can offer superior investment guidance
while providing something more—comprehensive
wealth management.

At The Bridgeway Group comprehensive wealth
management includes implementing the following
techniques to help our clients reach their financial
goals and make better decisions with their money.

1. Suitable Asset Allocation — 91% of
investment returns are attributed to
asset allocation.

2. Low Cost Solutions — implementing cost
effective strategies has a direct impact on the
success of a plan.

3. Portfolio Rebalancing - minimizes risks
and keeps the portfolio aligned with its
original objectives.

4. Behavioral Coaching — an individual’s
approach to money is often very emotional and
can easily lead one into fruitless endeavors;
selling low, chasing performance or just making
overall bad decisions in the heat of the
moment. Through an open and trusting
relationship we can add focus, discipline
and guidance.
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5. Asset Location — minimize your taxes by
properly placing your assets into the
appropriate account.

6. Spending Strategy — when the time comes to
live off of your assets, the proper order of taking
money from your accounts can increase the
longevity of your assets and reduce the taxation
of the distribution.

7. Total-Return — in today’s world an “income-
only” approach is not viable. Instead, using a
total return approach that incorporates income
and capital appreciation offers less risk, better
tax efficiency and longevity to your assets.

We look at comprehensive wealth management as a
dynamic and ongoing process that lasts throughout
your life. When we need outside expertise we rely on
our partnerships with CPAs, attorneys, and other
professionals dedicated to working as a team to meet
all aspects of our clients’ needs.

Most important—what separates our firm from the
others—are the relationships we develop with our
clients. We built our firm based on the fundamental
elements of mutual trust, honesty, and respect, which
helps us deliver the best client experience possible.

Asset allocation programs do not assure a profit or protect
against loss in declining markets. No program can guarantee
that any objective or goal will be achieved.
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WEALTH MANAGEMENT SECOND OPINION SERVICE

Exclusively for friends, family and associates of our valued clients

In this challenging economy, you probably know
a friend, family member or colleague who may be
in a complex situation or just unhappy with the
advice from their financial advisor—it’s not
uncommon. Recent studies have shown that over
80% of high net worth investors would value a
second opinion. And according to a recent study
by Vanguard¥, financial advisors can add about
3% of value in net portfolio returns over time.

In order to help the people you care about pursue
their financial goals, we have created our
complimentary Second Opinion Service. We're
pleased to offer your friends, family and associates some
of the same expertise and guidance that you've come to

expect as a valued client of The Bridgeway Group.

Wealth Management

Investment consulting

o Asset allocation

« Portfolio Management
o Manager due diligence
« Risk Evaluation

o Performance Analysis

Advanced planning

» Wealth enhancement, including cash flow, tax
minimization and liability management

o Wealth transfer

« Wealth protection

o Charitable giving

Relationship management

« Regularly scheduled calls, reviews and
in-person meetings

« Team of experts, including legal, tax, insurance
and investment advisors

*Putting a value on your value: Quantifying
Vanguard Advisor’s Alpha, Vanguard Research,
March 2014.

Working with a team that redefines
wealth management

Ask ten investors to define wealth management.
Actually, ask ten “wealth managers” to do so. You'll
almost definitely get ten different answers, and most
are likely to be heavily focused on investing. As a
client of The Bridgeway Group, however, you benefit
from a cutting-edge team that has a clear and
comprehensive vision of wealth management.

Our consultative process

We approach each new engagement with a time-
tested, collaborative process. This allows us to have an
open dialogue in which we learn about your values
and goals while working with you to tailor a plan to
help meet them. As a valued client, you can offer a
portion of our services, complimentary, to your
friends, family and associates.

What to expect from the Second Opinion Service

We will meet with your friends, family and associates
for a discovery meeting and then invite them back for
a wealth management plan meeting. Hopefully, we can
confirm they’re on track to meet their values and goals.
If needed, we'll suggest ways in which we can help,
including recommending someone else if we're not a
good fit for their needs.

Either way, they’ll receive both a Total Client Profile
and personalized analysis of their current situation.

Second Opinion Service

Step 1 Step 2

Wealth
Management Plan
Meeting

Discovery
Meeting

Let us help those you care about. Contact us today
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INTRODUCTION TO COMMONWEALTH

Just as you're free to choose the advisor you believe

is best suited to help you meet your objectives, our
firm benefits from the same freedom in selecting a
firm to help us serve you. The partner we chose to
help us help you pursue your goals is Commonwealth
Financial Network;” the largest privately held Registered
Investment Adviser—independent broker/dealer in the
country, with $114.4 billion in total assets* and more
than 1,710 affiliated advisors*

As a 100-percent management-owned firm,
Commonwealth is not beholden to shareholders, stock
prices, or a parent company. The firm can focus on a
much longer time horizon than a public firm can and
is free to invest in the kind of infrastructure, scale, and
support that helps us maintain our own independent
status—and allows us to focus exclusively on what
benefits you most.

The client-centric values we share with Commonwealth,
coupled with the firm’s continually expanding resources,
mean we're all working toward the same goal: to
provide you with the exceptional guidance, products,
and service you want and deserve. This includes:

* Investment choice. Commonwealth offers us
robust, independent market research and a wide
universe of third-party investment options—{rom
individual stocks and bonds to mutual funds,
exchange-traded funds, alternative investments,
managed accounts, and retirement plans. Our access
to Commonwealth’s expert, impartial guidance
and a diverse range of products helps ensure that
we remain free to operate in your best interest
and to make recommendations based on your
financial objectives, personal investment style,
and risk tolerance—without pressure to promote
proprietary products or strategies.

Responsive service. Commonwealth’s business
model centers on delivering indispensable service
at every level of the organization—so that we, in
turn, can do the same for you. The firm’s 2.2:1
advisor-to-staff ratio* is one of the best in the industry,
which means that Commonwealth staff members
stand ready to respond to our needs promptly and
execute transactions quickly and efficiently.
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* Integrated technology. Commonwealth’s
technology platform gives us a truly comprehensive
view of your complete financial life, all in one place.
This enables us to efficiently and easily review your
financial situation, make updates and changes, and
keep you apprised of your status through user-
friendly web-based systems. A client portal allows you
to see much of the same information we see online.

Breadth of expertise. Commonwealth’s team
includes more than 45 staff with CFA® CFP?
ChFCP and JD credentials, as well as niche-qualified
specialists with experience spanning estate planning,
taxation, risk management, business planning, and
retirement planning. So however complex your
needs, we can tap into the capabilities of some of
the most knowledgeable people in the industry to
provide solutions that align with your goals.

Access to top management. Commonwealth
delivers the scale and breadth of resources that

are typically available at bigger, publicly held
firms—Dbut with more personal service. The firm’s
uncommon approach gives us regular access to its
10 managing partners, who have an average tenure
of 26 years. Access to this depth of knowledge
translates into better, faster, more informed
decisions for you.

Business consulting. Commonwealth offers us
complimentary in-house support to help us optimize
our efficiency and ensure that our business model
enables us to most effectively respond to your needs.

Compliance support. We also benefit from
legal and regulatory guidance to help us ensure
that your investments—and our firm’s business
practices—are in compliance with the industry’s
myriad rules and regulations.

These are just a few of the ways the firm goes above and
beyond what most broker/dealers do, and why we feel
so strongly about our partnership with Commonwealth.

*As of December 31, 2016

Commonwealth is a member of the SIPC, which protects securities
customers of its membership up to $500,000 (including $250,000 for
claims for cash). An explanatory brochure is available on request or
at www.sipc.org.
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